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Sincerely, 

 
Henry Scherer—President, Ag Risk Solutions 

henryscherer@ag-risk-solutions.com 

IMPORTANT!   ENTITY/OWNERSHIP CHANGES    IMPORTANT!   
 

If you have any recent changes in your ownership structure , please notify 

your Service Rep. immediately! Examples of common changes would be: 

additional owner of shares in your corporation, owner deleted from your 

corporation, changes in ownership of your trust, divorce, marriage, etc. It 

is imperative that we have all of this information correct on your policy or 

you could experience major problems in the event of a claim.  Also, it is 

extremely important that you are selling your grain under the same name 

as what we have on your policy. 

Change.  That’s a fitting word in agriculture right now.  We 

enter the 2014 crop year with grain prices at levels we 

have not seen much of since the summer of 2010.  We 

can also look at the recent passage of a new Farm Bill as 

an example of great change coming to the ag industry in 

the near future.  Many questions surface when looking at 

these changes such as:  Are these price levels a place where we will stay for 

a while or is this a downward trend toward an even lower price level in the 

near future?  Will the new programs in this Farm Bill prove to be an ade-

quate safety net in the foreseeable future or will they look as antiquated as 

direct payments by the time we begin discussing the next farm bill?  Obvi-

ously, the answers to questions like these are unknown and will be deter-

mined by a variety of factors over the next crop  year and beyond. 

As a crop insurance agency dedicated to helping our clients implement ade-

quate and effective risk management strategies in their business, we are 

focused on trying as best we can to watch for signs of what these answers 

might be even before they become obvious to all.  We will remain focused 

on trying to do just that over the coming year and will work to share our 

vision of that future with you, our valuable clients. 
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LOWER BASE PRICES 

While these prices are only projections and will not be finalized until the 

end of February, we can be confident of one thing.  The 2014 base prices 

will be significantly lower than they were in 2013!   

So, how will this impact your coverage decisions for 2014?  Or, should it at 

all? 

We tend to think that while this change in commodity prices will certainly 

have a large impact in the dollars of coverage provided by your insurance 

policy, it won’t have much, if any, effect on your choice of the optimal cov-

erage level or product.  

Like any year though, it is important to re-evaluate all your available op-

tions and make sure you are set up with the best available coverage for 

your situation.  Things like cropping rotation, especially if you farm in mul-

tiple counties, could have a much larger impact on your coverage decisions 

than the drop in commodity prices. 

Once these prices are finalized, your Ag Risk Service Rep will be prepared 

to work with you to help determine the best coverage options for your op-

eration in 2014. 

2014 SPRING CROP INSURANCE 
PROJECTED BASE PRICES 

(as of 2-17-14) 

CORN:  $4.59 
 

GRAIN SORGHUM:  $4.49 
 

SOYBEANS:  $11.25 
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2014 FARM BILL 

As you are probably aware the 2014 Farm Bill 

was finally passed and signed into law on Feb-

ruary 7th.  No doubt opinions will vary greatly 

on the quality of this bill but we’d like to 

briefly focus on the crop insurance impacts of 

this legislation.   

The good news is the bill did nothing to weaken the strong safety net that is 

provided by crop insurance and most would say it makes strides to strength-

en it even further.  The new farm bill will not have any impact on the crop 

insurance program for the 2014 crop year.  It should not affect your cover-

age decisions in any way. 

However, we would like to briefly outline a few of the changes upcoming for 

the 2015 crop year: 

Conservation Compliance: Eligibility for premium subsidies will now be 

tied to conservation compliance.  It is unclear exactly how this provision will 

be implemented but they did make it clear that producers should have am-

ple time to get up to date on their conservation program before they would 

lose any subsidy. 

Irrigation:  Beginning in 2015, producers will have the option to carry 

different coverage levels on their irrigated acres vs. non-irrigated acres 

within the same county.  You will also be able to have separate Enterprise 

Units between your irrigated and non-irrigated acres.  This change will be of 

tremendous value for producers with a combination of irrigated and non-

irrigated acres.  We look forward to learning more details about how this 

will be implemented and helping our clients maximize the benefits of this 

change. 

Supplemental Coverage Option: SCO will be available for producers 

(depending upon other farm program choices) who would like to add addi-

tional crop insurance coverage on top of their existing coverage levels.  

USDA will be subsidizing 65% of the premium for this coverage option and it 

will not have a payment cap. 
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UPCOMING IMPORTANT DATES 

March 15:  Deadline to change your coverage for the 2014 crop year, 
insure any new crops or counties, change your unit structure, change 
companies or change agents. This is also the deadline to notify us if 
you plan to destroy any of your planted wheat and would like to re-
quest a short-rated premium. 

April 29:  Deadline to submit any 2013 Spring Crop yields or amend 
any yields you submitted that are incorrect. 

4 

PRICE-FLEX POLICIES 

There is a new private product being offered for the 2014 crop year.  It is 

called Price Flex and it allows producers to effectively “lock in” a higher reve-

nue protection guarantee by choosing other months beside February to be 

used to establish coverage.  The other months will only be used if one of them 

is higher than the February average.  You can 

pick multiple months and the highest one will 

be used once they have all finished averag-

ing.  All Price-Flex coverage is on an Enter-

prise Unit basis regardless of how the MPCI 

policy is structured. 

There is a premium associated with this coverage.  The premium will be deter-

mined by the number of alternative months you choose, your guaranteed 

yields, the county you are in, market volatility as well as other factors.  As 

mentioned before, this is a private product so there is no premium subsidy. 

We tend to think this policy could be a good fit for a producer who does not 

plan to do much pre-harvest pricing and would like to have his or her crop 

insurance guarantees not be completely at the whim of market conditions in 

February. 

If you would like to learn more about this product and see if it could be a good 

fit for your operation, please contact your local Service Representative. 
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WHEAT ISSUES 

As your wheat crop begins to come out of dormancy, please keep the follow-

ing in mind before deciding to destroy wheat: 

 Be sure to have an adjuster inspect and release any acreage you won’t 

take to harvest prior to destroying it. 

  If you have wheat that you are sure will not be harvested (grazed, for in-

stance) and you notify us before March 15, we may be able to “short rate” 

the premium. 

 If you have a hail policy and will not harvest the wheat, it may be possible 

to revise or cancel the hail coverage. 

 

HAIL WIND & FIRE COVERAGE ON WHEAT 

As we enter Spring and the wheat crop 

comes out of dormancy it is an appropriate 

time to evaluate if any additional coverage 

options such as hail, wind or fire insurance 

would be a good addition to your risk man-

agement program. 

As an independent agency that represents multiple insurance providers we 

are in a strong position to help you evaluate those needs and find products 

that can meet your goals in the most cost effective way possible. 

If you are interested in learning more about your additional coverage options, 

please contact your local Ag Risk Service Rep. 

 

REPLANT REMINDER 

As we approach spring planting, please remember that if you have to replant 

any insured crop an adjuster must inspect the affected acres and release them 

before you can replant, if you wish to be paid an indemnity.  We recommend 

calling us as soon as you suspect that replanting may be necessary.  We can 

get an adjuster there in plenty of time for you to replant and this may even 

help you make the decision of whether or not to actually replant the crop. 
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CLIENT PORTALS 

Would you like to have access to your policy information, including guaran-

teed bushels on each farm, from your computer or mobile device?  Would 

you like to reduce the amount of mail you receive from us?  If so, contact 

your Service Rep about setting up an online client portal. 

 

GRASS-BREAKING 

If you will be breaking any ground out of grass and planting it to an insura-

ble crop this spring, notify your Service Rep immediately! Rules require us 

to submit a request for insurability on these acres prior to MARCH 15! Al-

so, you will not be able to use the same process as in past years to estab-

lish an Approved Yield on land being broken out of grass. These changes 

could have a dramatic impact on the amount of coverage you will have on 

these acres. Contact us immediately if you will be tearing out any grass!!! 

US DROUGHT MONITOR—KANSAS 

As of 2/11/2014 

droughtmonitor.unl.edu 

Severe Extreme Moderate Abnormally Dry 
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